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Glossary of Terms 

The following is a glossary of certain terms used in this Annual Listing Statement. All dollar amounts 
herein are in Canadian dollars, unless otherwise stated. 

“Annual Listing Statement” means this Form 2A annual listing statement dated August 17, 2016; 

“BCBCA” means the Business Corporations Act (British Columbia) including the regulations thereunder, 
as amended. 

“Board” means the board of directors of TLM International. 

“CEO” means an individual who acted as our chief executive officer, or acted in a similar capacity, for any 
part of the most recently completed financial year. 

“CFO” means an individual who acted as our chief financial officer, or acted in a similar capacity, for any 
part of the most recently completed financial year. 

“Common Shares” means the common shares without par value of TLM International. 

“Exchange” means the Canadian Securities Exchange. 

“Licensed Producer” means a producer of medical marijuana who has been granted a Producer’s 
License under the MMPR. 

“Listing Date” means February 6, 2015, the date on which our Common Shares were listed for trading on 
the Exchange. 

“Listing Statement” means the Exchange Form 2A Listing Statement of True Leaf Medicine International 
dated February 6, 2015.  

“MMPR” means Marihuana for Medical Purposes Regulations.  

“NEO” means “NEO” or “named executive officer” means each of the following individuals: 

(a) each individual who, in respect of TLM International, during any part of the most recently completed 
financial year, served as CEO, including an individual performing functions similar to a CEO; 

(b) each individual who, in respect of TLM International, during any part of the most recently completed 
financial year, served as CFO, including an individual performing functions similar to a CFO; 

(c) in respect of TLM International and its subsidiaries, the most highly compensated executive officer 
other than the individuals identified in paragraphs (a) and (b) at the end of the most recently 
completed financial year whose total compensation was more than $150,000 for that financial year; 
and 

(d) each individual who would be a named executive officer under paragraph (c) but for the fact that the 
individual was not an executive officer of TLM International, and was not acting in a similar capacity, 
at the end of that financial year;  

“Plan” means the incentive stock option plan adopted by the Board of TLM International on March 19, 
2015. 
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“Related Person” means an “Insider”, which has the meaning set forth in the Securities Act (British 
Columbia) being:  

(a) a director or senior officer of the company that is an insider or subsidiary of the issuer;  

(b) a director or senior officer of the issuer; 

(c) a person that beneficially owns or controls, directly or indirectly, voting share carrying more 
than 10% of the voting rights attached to all outstanding voting shares of the issuer; or  

(d) the issuer itself if it holds any of its own securities. 

“TL Investments” means True Leaf Investments Corp., a private British Columbia company and wholly 
owned subsidiary of TLM International. 

“TL Medicine” means True Leaf Medicine Inc., a private British Columbia company and wholly-owned 
subsidiary of TL Investments. 

“TL Pet” means True Leaf Pet Inc., a private British Columbia company and wholly-owned subsidiary of 
TLM International. 

“TL Pet Europe” means True Leaf Pet Europe LLC SARL, a Luxembourg company and subsidiary of TL 
Pet. 

“TLM International” means True Leaf Medicine International Ltd. 

“we”, “us”, “our” or “the Company” means TLM International, our wholly owned subsidiary, TL 
Investments and its wholly-owned subsidiary, TL Medicine, in addition to our wholly-owned subsidiary TL 
Pet and its subsidiary TL Pet Europe. 

“Wodema” means Wodema Industries Ltd., a British Columbia company. 
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Forward-Looking Statements 

The information provided in this Annual Listing Statement, including information incorporated by 
reference, may contain “forward-looking statements” about us. In addition, we may make or approve 
certain statements in future filings with Canadian securities regulatory authorities, in press releases, or in 
oral or written presentations that are not statements of historical fact and may also constitute forward-
looking statements. All statements, other than statements of historical fact, made by us that address 
activities, events or developments that we expect or anticipate will or may occur in the future are forward-
looking statements, including, but not limited to, statements preceded by, followed by or that include 
words such as “may”, “will”, “would”, “could”, “should”, “believes”, “estimates”, “projects”, “potential”, 
“expects”, “plans”, “intends”, “anticipates”, “targeted”, “continues”, “forecasts”, “designed”, “goal”, or the 
negative of those words or other similar or comparable words. Forward-looking statements may relate to 
future financial conditions, results of operations, plans, objectives, performance or business 
developments. These statements speak only as of the date they are made and are based on information 
currently available and on our then current expectations and assumptions concerning future events, 
which are subject to a number of known and unknown risks, uncertainties and other factors that may 
cause actual results, performance or achievements to be materially different from that which was 
expressed or implied by such forward-looking statements, including, but not limited to, risks and 
uncertainties related to:  

 the availability of financing opportunities, risks associated with economic conditions, 
dependence on management and conflicts of interest; 

 market competition and advances of competitive products; 

 the growth of TLM International’s product line, its geographical expansion and the acceptance of 
its products by the market; 

 the progress and the successful and timely completion of the various stages of the MMPR 
licensing process; 

 the ability to successfully market, sell, and distribute the products, and to expand our customer 
base; and 

 other risks described in this Annual Listing Statement and described from  time to time in our 
documents filed with Canadian securities regulatory authorities  

Consequently, all forward-looking statements made in this Annual Listing Statement and our other 
documents are qualified by such cautionary statements and there can be no assurance that the 
anticipated results or developments will actually be realized or, even if realized, that they will have the 
expected consequences or effects. The cautionary statements contained or referred to in this section 
should be considered in connection with any subsequent written or oral forward-looking statements that 
we and/or persons acting on our behalf may issue. We undertake no obligation to update or revise any 
forward-looking statements, whether as a result of new information, future events or otherwise, other than 
as required under securities legislation. See “Section 17 – Risk Factors”.  

Market and Industry Data 

This Annual Listing Statement includes market and industry data that has been obtained from third party 
sources, including industry publications. We believe that its industry data is accurate and that its 
estimates and assumptions are reasonable, but there is no assurance as to the accuracy or 
completeness of this date. Third party sources generally state that the information contained therein has 
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been obtained from sources believed to be reliable, but there is no assurance as to the accuracy or 
completeness of included information. Although the data is believed to be reliable, we have not 
independently verified any of the data from third party sources referred to in this Annual Listing Statement 
or ascertained the underlying economic assumptions relied upon by such sources.  

2. Corporate Structure 

Our full corporate name is True Leaf Medicine International Ltd.  Our head office is located at 100 
Kalamalka Lake Road, Unit 32, Vernon, British Columbia V1T 9G1 Canada.  Our registered and records 
office is located at Suite 1820 – 925 West Georgia Street, Vancouver, British Columbia V6C 3L2 Canada. 

TLM International was incorporated pursuant to the BCBCA under the name “True Leaf Medicine 
International Ltd.” on June 9, 2014.  There have been no material amendments to the articles or other 
constating or established documents of TLM International.   

The intercorporate relationships among TLM International and its subsidiaries are as follows: 

 

 

 

 

 

 

 

 

 

 

TLM International is not requalifying following a fundamental change nor are we proposing an acquisition, 
amalgamation, merger, reorganization or arrangement. 

Throughout this Annual Listing Statement, TLM International’s business and financial position are 
described, alongside the business and financial position of TLM International’s subsidiaries: TL Pet, TL 
Investments, TL Medicine and TL Pet Europe.  When we refer to “us”, “we” and “our” throughout this 
Annual Listing Statement, we are referring to the consolidated operations of TLM International, TL 
Investments, TL Medicine, TL Pet and TL Pet Europe, unless otherwise stated. TL Pet Europe was 
incorporated shortly prior to the date of this Annual Listing Statement. 

3. General Development of the Business  

Our long-term business plan is to become an emerging producer and distributor of medical marijuana.  TL 
Medicine has applied to Health Canada for a medical marijuana production and distribution license under 
Canada’s Marihuana for Medical Purposes Regulations (“MMPR”).  We were an early applicant for such a 
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license with an original submission sent in July 2013.  We have not been granted a license under the 
MMPR.  The granting of a license pursuant to MMPR is discretionary and there is no certainty that we will 
receive any such license.  We received a ‘Ready to Build’ approval for our first licensing application in 
January 2014; however, issues arose with the facility location and local zoning. In March 2014, we 
secured a second location, and on April 8, 2014, we submitted a second licensing application. 

While waiting to receive a decision on our application to Health Canada, we have developed our business 
so as to produce and distribute, through our wholly-owned subsidiary, TL Pet, a hemp-based natural pet 
chew which may provide antioxidant, joint and calming support.  We first launched the hemp-based chew 
in Toronto, Canada in September 2015.  We then had an official US launch in March 2016 at the Global 
Pet Expo in Orlando, USA.  The European launch took place in May 2016 at InterZoo in Nuremberg, 
Germany.  We are planning further line extensions covering treats, dental sticks and dog food over the 
next 12 -18 months. Our products are sold under the brand True HempTM.  We are in the process of 
registering trademarks for use in the pet treat segment of our future operations.   

We have four employees and we have engaged nine consultants.  We are headquartered in Vernon, 
British Columbia, Canada. We have an exclusive co-packing unit in Aurora, Ontario with a flexible 
production capacity sufficient to cover projected sales for the next 5 years.  We have secured distribution 
agreements with multiple partners in the US and Canada covering a total of 9,150 retail points. 

Our common shares were first listed on the Exchange on February 6, 2015 and on the Deutsche Borse 
Group on the Frankfurt Stock Exchange in Germany under the trading symbol “TLA” on March 16, 2015. 

In May 2015 we signed an agreement with Wodema Industries Ltd. (“Wodema”) to produce our 
proprietary hemp-based supplements and treats for pets.  Wodema is a private company based in 
Vernon, British Columbia that carries on business as a manufacturer and distributor of pet treats.  The 
agreement gave us a right of first refusal to match any offers received by the shareholders of Wodema in 
regards to the purchase of all or any of the Wodema shares for a 24-month period ending May 1, 2017.  
While we discussed with Wodema the possibility of Wodema manufacturing our hemp based treats 
commencing during fiscal 2016, it was agreed this was not a possibility because of the our volume and 
product specification requirements.  As a result, we have verbally agreed with Wodema to terminate the 
agreement as of March 31, 2016. 

In July 2015, we received a notice from Health Canada stating that our application had passed through 
the preliminary screening process and was undergoing enhanced screening.  Enhanced screening is one 
of the necessary steps in the process of becoming a licensed producer of medical marijuana under the 
MMPR.  In order to become a licensed producer of marijuana under the MMPR, we must still obtain 
security clearance and receive pre-licensing approval.  There is no guarantee if or when we will obtain 
such security clearance or receive pre-licensing approval. 

On August 11, 2015, we closed a private placement of 1,425,000 units at a price of $0.08 per unit, 
yielding gross proceeds of $114,000.  Each unit was comprised of one common share and one warrant. 
Each warrant was exercisable to purchase one additional common share of at an exercise price of $0.15 
per share for a period of 24 months from the issuance date of such warrants. 

In August 2015, we entered secured coast-to-coast distribution for our True Hemp Chews™ product line.  
Freedom Pet Supplies Inc. agreed to service Ontario to Prince Edward Island and Anipet Animal Supplies 
Inc. service the western provinces.  
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In September 2015, we unveiled three new products: TrueLove™, TrueSpirit™ and TrueCalm™.  We 
also joined the American Pet Products Association to facilitate US promotion and marketing. 

In the fall of 2015 we began working with a manufacturing company located in Aurora, Ontario.  The 
manufacturing company has agreed to satisfy our minimum orders of 1,512 units per flavour with each 
unit consisting of 200g of product. 

On January 18, 2016, we closed a private placement of 2,005,953 units at a price of $0.105 per unit, 
yielding gross proceeds of $210,625 to be used for general working capital purposes.  Each unit was 
comprised of one Common Share and one-half of one warrant. Each whole warrant is exercisable to 
purchase one additional Common Share at an exercise price of $0.15 per Common Share for a period of 
24 months from the issuance date of such warrants. We also converted $15,000 of our debt into 142,857 
Common Shares at a price of $0.105 per Common Share.   

In February 2016, we increased our retail distribution network by 35% as a result of increasing the 
number of stores in British Columbia, Alberta and Ontario that distribute our products. TrueLove™, 
TrueSpirit™ and TrueCalm™ are available for purchase in 47 independent pet stores and chains.  They 
are also available for sale online where we offer a flat fee shipping rate of $10 to anywhere in Canada for 
smaller orders, and free shipping on orders over $49. 

We also entered into a consulting agreement in February 2016 with Pet Industry Experts, LLC, a 
company which was co-founded by a founder of pet industry giant, PetSmart®.  The purpose of this 
relationship is to work with a company with significant expertise in the pet industry as we continue to 
expand the availability of our products.  

On February 23, 2016, we converted US$2,500 of debt owing to a consultant into 26,476 Common 
Shares.  The debt conversion was not with a related party and no commissions were payable as a result.   

On March 16 to March 18, 2016, we had a booth at the American Pet Products Association exposition in 
Orlando, Florida.  The exposition featured over 3,000 booths. 

On May 11, 2016, we closed a non-brokered private placement by issuing 7,028,404 Common Shares at 
a price of $0.105 per Common Share for aggregate gross proceeds of $737,982.42.  We paid an 
aggregate cash finder’s fee of $11,723.25 to certain arm’s length finders. We also entered into debt 
conversion agreements with creditors in order to settle $234,133.56 in outstanding debt through the 
issuance of 2,229,843 Common Shares at a deemed price of $0.105.  Pursuant to the debt conversion a 
director and officer of TLM International was issued 1,293,728 Common Shares.  In addition, pursuant to 
the conversion of a previously disclosed loan agreement with First Pacific Enterprises Inc., we issued 
601,843 units at a conversion price of $0.105 per unit. Each unit is comprised of one Common Share and 
one-half of one share purchase warrant, with each whole warrant being exercisable to purchase an 
additional Common Share at price of $0.15 for a period of two years from the date of issuance. The sole 
shareholder of First Pacific Enterprises Inc., Darcy Bomford, is also the President, CEO, shareholder and 
a director of TLM International. 

We also had a booth located at the 3rd Annual Cannabis World Congress and Business Expo.  The Expo 
took place on June 16 and June 17, 2016.  More than one hundred cannabis related companies attended 
the event.  We sold 310 bags of our pet chews and entered into a verbal agreement with a retailer in 
Hell’s Kitchen, New York, to distribute our products. 
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In addition, we incorporated a new subsidiary “True Leaf Pet Europe LLC Sàrl” in Luxembourg on July 18, 
2016, for business expansion of TL Pet operations into Europe. TL Pet Europe is 99.6% owned by TL 
Pet, with the remaining 0.4% being owned by the newly appointed operations manager in Luxembourg. 

Significant Acquisitions and Dispositions 

We have not completed any significant acquisitions or significant dispositions since the date of our Listing 
Statement. 

Trends, Commitments, Events or Uncertainties 

We do not know of any other trends, commitments, events or uncertainties that are expected to materially 
affect our business, financial condition or results of operations other than as disclosed in “Section 3, 
General Development of the Business” and “Section 17, Risk Factors” herein.  

4. Narrative Description of the Business  

While we are waiting for our application under the MMPR application to be processed, we are actively 
focusing on producing and distributing hemp-based pet products.  Our business objectives for the next 
twelve months are therefore focused on our pet products.  In the event that our MMPR application is 
approved, the disclosure contained in our Listing Statement regarding our business objectives, and the 
milestones which must occur for those objectives to be achieved will be applicable once again. 

According to Canada Mortgage and Housing Corp. statistics for 2013, one-person households are 
expected to show the fastest pace of growth to 2036, making it the single biggest type of household by 
the 2020s.  As more people are living alone, many look towards pets for companionship.  According to 
research completed by Ipsos Public Affairs, over 57% of Canadians own a pet1.  This percentage is 
greater in the United States where 67% of households own a pet, with 48% of US households owning 
dogs2. A market indicator report, dated September 2012, which was released by Agriculture and Agri-
Food Canada entitled ‘Consumer Trends Pet Food in Canada’ stated that the pet food market in Canada 
was valued at just under $1.7 billion in 20113.  It also stated that dog food showed the highest retail sales 
in 2011, reaching $969 million.   

Statistics Canada reported that Canadian household disposable income in the first quarter of 2016 was 
$1,132.9 billion, representing a 3.4% increase from the previous year4.  As households have more 
disposable income, we believe there is an increasing preference for organic and natural products in the 
pet industry, as was demonstrated by the buyout of Nestle Purina by Merrick Pet Care, a leading 
producer of natural and organic pet foods, in 2015.  We are therefore focusing on providing natural, 
quality products with transparency of ingredients.   

                                                            
1 Ipsos Public Affairs: “Pet Ownership is the “Cat’s Meow” in Canada” (May 12, 2013) online: http://www.ipsos-
na.com/dl/pdf/knowledge-ideas/public-affairs/IpsosPA_TS_CatsMeow.pdf  
2 Ibid 
3 Agriculture and Agri-Food Canada, International Markets Bureau: “Consumer Trends: Pet Food in Canada” 
(September 2012) online: http://www5.agr.gc.ca/resources/prod/Internet-Internet/MISB-DGSIM/ATS-SEA/PDF/6245-
eng.pdf  
4 Statistics Canada, “Economic indicators by province and territory” online: http://www.statcan.gc.ca/tables-
tableaux/sum-som/l01/cst01/indi02a-eng.htm  
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We have already launched our True Hemp™ Chews for Dogs which are sold in independent pet stores, 
pet speciality chains such as Petco and PetSmart, on Amazon and also directly to customers at 
www.trueleaf.com. 

Further information about our products can be found below: 
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Our functional hemp chews were our first product to market and they are receiving acclaimed reviews. 
Hemp is the primary active ingredient with inclusions of other active ingredients to boost their 
effectiveness, creating three formulations that may provide hip and joint, calming and health support. 
They have a low glycemic, grain-free base formula in a natural-moist format with ingredients that include 
meat proteins, buckwheat, coconut and peas.  

In Fall 2016, we plan to launch liquid hip and joint supplements for dogs and cats, as well as functional 
cat chews and supplements.  The launch of these products is dependent upon favourable market 
conditions, successful research and development, and raising additional capital.   

Product formulation 

Hemp is very rich in essential fatty acids and other polyunsaturated fatty acids. It has almost as much 
protein as soybean and is also rich in Vitamin E and minerals such as phosphorus, potassium, sodium, 
magnesium, sulfur, calcium, iron, and zinc5.  Dietary hempseed is also particularly rich in the omega-6 
fatty acid, linoleic acid and also contains high concentrations of the omega-3 fatty acid, alpha-linolenic 
acid. The linoleic acid: alpha-linolenic acid ratio normally exists in hempseed at between 2:1 and 3:1 
levels. This proportion is ideal for a healthy diet6.  We believe that our pets should have a healthy diet and 
therefore we include hemp in all of our pet chews.   

Our product formulations were developed in conjunction with Hannah Facey Belcher-Timme (Doctor of 
Veterinary Medicine, Candidate, 2016) of Cornel University, who reviewed our base formulas and 
undertook a meta-analysis of existing research and published studies on hemp and the companies 
proposed active ingredients.  The resulting formulations utilize a combination of hemp and other quality 
ingredients such as green lipped mussel, curcuminoids from turmeric, L-theanine, lemon balm, 
chamomile, polyphenols from pomegranate and DHA (an omega fatty acid).  

We enrich our hemp-based pet products by adding additional quality ingredients such as green lipped 
mussel, curcuminoids from turmeric, L-theanine, lemon balm, chamomile, polyphenols from pomegranate 
and DHA (an omega fatty acid) to create a high-value product that aligns with current consumer 
demands. 

Marketing Strategy 

We intend to generate traffic to our website and interest in our products through the following marketing 
channels: 

(a) content marketing, including creating marketing videos, writing blogs and preparing white papers; 
(b) social marketing, including sharing content on social media and seeking to generate more 

followers on Twitter; 
(c) email marketing, including sending emails to the 1,400 verified subscribers who have opted to 

receive our marketing emails; 
(d) blogger outreach, including contacting bloggers who have a large social media presence to 

assess their interest in reviewing our products; 

                                                            
5 Callaway, J.C. “Hempseed as a nutritional resource: An overview” Euphytica (2004) 140: 65. 
doi:10.1007/s10681-004-4811-6 
6 Holub, B. J. (2002). Clinical nutrition: 4. Omega-3 fatty acids in cardiovascular care. CMAJ: Canadian 
Medical Association Journal, 166(5), 608–615. 
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(e) online publications, including engaging in a variety of digital based advertising campaigns through 
identified publications to help to create awareness of our brand; 

(f) ecommerce, including developing our ecommerce website and generating awareness through our 
newsletters; and 

(g) utilizing search engine optimization and pay-per-click marketing. 

We also intend to engage in a variety of offline marketing tactics to increase product awareness. Our 
primary marketing channels will be the following: 

(a) co-ordinating a street team who will target dog parks in large urban centres in the USA and 
Canada to connect with dog owners and to give away product samples; 

(b) engaging in trade marketing to promote new products and connect with distributors and retailers 
in the natural pet product sector; 

(c) offering retail promotions to retail teams and sale representatives based upon performance; and 
(d) engaging the press and media by disseminating press releases at least once per month. 

Business Objectives 

On June 30, 2016, our working capital was $245,000.  We intend to raise $2,200,000 in additional funds 
in the forthcoming twelve month period, provided that favourable market conditions exist.  The following 
disclosure is based upon our ability to raise additional funds which may not be possible if market 
conditions are not favourable.  We may reallocate funds for sound business reasons.   

We aim to accomplish the following business objectives in the forthcoming twelve month period: 

Business Objective Completion Date Allocation of Funds 

European production run Q2 80,000 

Launch True Hemp Calming, Hip + Joint and Health 
Support Dental Stick 

Q3 
125,000 

Launch True Hemp Lifestyle Support Oil Q3 150,000 

Develop True Leaf Pet Europe sales and distribution Q3 100,000 

Perform analysis of future markets in the Asia and Pacific 
regions 

Q4 
30,000 

Perform feasibility study on direct-to-consumer hemp-
based pet food  

Q1 (2017) 
83,000 

In order to for all of the business objectives above to be accomplished, we will need to raise additional 
funds. 

On June 30, 2016, our working capital was $245,000.  In the event that we do not raise additional funds, 
we will allocate our current working capital towards the following principal purposes for the next twelve 
months:  
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Expenses for Next Twelve Months 
Amount 

($) 

To pay for production costs 75,000 

To pay for marketing, advertising and customer acquisition 170,000 

Total 245,000 

Methods of Distribution and Our Principal Markets 

The following table sets out our distribution coverage at April 2016: 

 

Our principal markets are Canada and the United States of America.  We have incorporated TL Pet 
Europe with the intention of facilitating production and distribution in the European Union.  We may seek 
to expand our business so as to produce and distribute our products to the markets in Brazil, India and 
Asia. 

Revenues  

In the period ended March 31, 2015, we did not receive any revenues from our principal products or 
services.  In the period ended March 31, 2016, we generated revenues of $37,330 from the sale of our 
pet chews.  The revenues were generated by sales to arm’s length parties. 
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Method of Production 

The TrueHemp chews formulations and research and development of our current products are completed 
by our CEO. All active ingredients are purchased by us to ensure quality and quantity needed for a 
production run. We have an arrangement with a co-manufacturing & production facility in Aurora, Ontario 
that offers a complete manufacturing service package in its Global Food Safety Initiative Certified facility 
to produce and package our product to our specifications.  

Material Leases 

We lease our office and warehouse facility which is located at Unit 32 100 Kalamalka Lake Road and 
comprised of a 3,896 square foot office and warehouse space from Darcy Bomford, our CEO, President 
and director.  This lease is therefore a related party transaction.  We entered into the lease agreement on 
April 1, 2015 which expires on March 31, 2017.  The monthly payment payable pursuant to the lease 
agreement is $2,500.  The lease does not contain any provisions with respect to renewal, but the current 
intention of the parties is for the lease to be renewed prior to its expiry.  The lease is in good standing.   

Specialized Skill and Knowledge 

We have extensive industry experience within our team.  Darcy Bomford, our CEO, President and a 
director has spent more than twenty-five years in the pet product industry developing, manufacturing and 
marketing pet products.  Our product formulations were developed in conjunction with Hannah Facey 
Belcher-Timme (Doctor of Veterinary Medicine degree candidate, 2016) of Cornel University, who 
reviewed our base formulas and undertook a meta-analysis of existing research and published studies on 
hemp and the companies proposed active ingredients. 

Sources, Pricing and Availability of Ingredients 

We have identified hemp processors in Canada, USA and Europe who are able to meet our quality and 
quantity requirements at a competitive price. 
 
Intellectual Property 

We are developing a reputation for quality and as such, our brands are becoming valuable strategic 
assets and something that we believe will become a source of competitive advantage in the pet industry.  
Therefore, we have commenced the trademark registration process for TrueHemp Calm™, TrueHemp 
Health™, True Hemp Hip/Joint™, TrueLove™, TrueCalm™ and TrueSpirit™ in Canada, the United 
States and the European Union.   

Renegotiation or Termination of Agreements 

The lease agreement on our office will expire on March 31, 2017.  The lease agreement is described in 
“Method of Production” above.  The lease agreement is with a related party and it is the current intention 
of the parties for the lease to be renewed upon the same terms.  If it is not possible to secure a renewal of 
the lease agreement, we will need to locate an alternative office space which may be on less favourable 
terms. 

Employees 

At the end of the most recent financial year end, we had four employees. 
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Risks Associated with Foreign Operations 

A significant portion of our business takes place in the United States.  We have recently expanded our 
business to Europe and we may seek to further expand to Brazil, India or Asia in future years.  We are 
therefore subject to many and varied kinds of risks, including but not limited to, environmental, commodity 
prices, political and economic risks.  We are subject to the laws and regulations of all jurisdictions where 
we operate, including provisions relating to the manufacture, labelling and advertising of products for 
pets. 

No Bankruptcy or Similar Proceedings 

Neither TLM International, nor any of its subsidiaries have been involved in any bankruptcy, or any 
receivership or similar proceedings within the three most recently completed financial years or the current 
financial year. 

Environmental or Social Policies 

We have not implemented any social or environmental policies that are fundamental to our operations. 

Competition 

There are several companies who offer similar products to ours and who we deem to be our competitors.  
Primary competitors include: Pet Naturals of Vermont, Cloud Star Dynamo Dog Functional Dog and 
Glycoflex II.  We believe that our products give us a competitive advantage as we include hemp in our 
products and our price point is lower than some of our other competitors.  Furthermore, as hemp is legal, 
we have a competitive advantage over our secondary competitors who market products which contain 
cannabidiol extract from hemp or marijuana grown in states where marijuana is legal. 

Trends, Commitments, Events or Uncertainties 

We do not know of any other trends, commitments, events or uncertainties that are expected to materially 
affect our business, financial condition or results of operations other than as disclosed in “Section 3, 
General Development of the Business” and “Section 17, Risk Factors” herein.  

5. Selected Consolidated Financial Information  

Annual Information 

Our fiscal year end is March 31st.  The following information for the financial years ended March 31, 2016 
and 2015 is extracted from our audited consolidated financial statements and should be read in 
conjunction with those statements.  The audited consolidated financial statements for the financial years 
ended March 31, 2016 and 2015 are incorporated by reference into this Annual Listing Statement.  These 
financial statements have been posted on TLM International’s Exchange profile and are also available for 
viewing with TLM International’s other public disclosure documents at the SEDAR website 
(www.sedar.com). 

The following information should be read in conjunction with the referenced financial statements and the 
notes thereto.  
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Selected Annual Information 

(Information extracted from TLM International’s audited consolidated financial statements)  
   
 Year ended 

March 31, 
2016 

(audited) 

Year ended 
March 31, 

2015 
(audited) 

Total revenue 
Total expenses 
Loss from operations 
Net income (loss) for the period 
Basic and diluted earnings (loss) per share 
Dividends 
Total assets 
Total long term liabilities 

37,330 
(1,034,170) 
(1,022,957) 
(1,039,320) 

(0.03 
- 

89,556 
- 

- 
(794,188) 
(797,188) 

(2,166,805) 
(0.07) 

- 
49,392 

- 

Dividends 

Dividends can be declared by our Board when deemed appropriate from time to time. To date, we have 
not declared any dividends on our Common Shares and it is unlikely that we will pay dividends in the 
foreseeable future. We are in the start-up phase and we intend to retain our earnings, if any, to finance 
the development and growth of our business. The payment of dividends in the future will depend on our 
earnings and financial condition and such other factors as our Board may consider appropriate. 

Foreign GAAP  

Not applicable. 

6. Management’s Discussion and Analysis  

Please see the management’s discussion and analysis for the years ended March 31, 2016 and 2015, a 
copy of which can be found on SEDAR website (www.sedar.com). 

7. Market for Securities  

The Common Shares are listed on Exchange under the trading symbol “MJ” and the Deutsche Borse 
Group on the Frankfurt Stock Exchange in Germany under the trading symbol “TLA”. 

8. Consolidated Capitalization  

There has been no material change in our share and loan capital since the date of the consolidated 
financial statements of our most recently completed financial year ended March 31, 2016.   

9. Options to Purchase Securities  

On March 19, 2015, our Board adopted an incentive stock option plan (the “Plan”).  The exercise price of 
each stock option is based on the market price of our Common Shares at the date of the grant, subject to 
a minimum price of $0.10.  The Plan contains limits with respect to how many stock options individuals 
and consultants can receive, as well as limits on the amounts of stock options that may be granted for 
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investor relations activities.  The Plan does not specify a maximum amount of stock options that can be 
granted under the Plan.  

As of the date of this Annual Listing Statement, there are 3,850,000 outstanding options to purchase 
Common Shares. 

Options to purchase our securities were held by the following groups on June 30, 2016: 

Group Aggregate Number of 
Stock Options Held by 

Group 

All executive officers and past executive officers of 
TLM International as a group  

1,500,000(1) 

All directors and past directors of TLM International 
who are not also executive officers as a group 

500,000(1) 

All executive officers and past executive officers of TL 
Investments as a group  

1,000,000(1) 

All directors and past directors of TLM Investments 
who are not also executive officers as a group 

Not Applicable  
(both directors are also 

executive officers) 

All executive officers and past executive officers of TL 
Pet as a group  

500,000(1) 

All directors and past directors of TL Pet who are not 
also executive officers as a group 

Not Applicable  
(director is also an executive 

officer) 

All other employees and past employees of TLM 
International as a group 

0 

All other employees and past employees of the 
subsidiaries of TLM International as a group 

0 

All consultants of TLM International as a group 1,350,000(2) 

(1) These stock options were granted on March 19, 2015 and vested four months and one day after the 
date of grant. They can each be exercised to purchase one Common Share at an exercise price of $0.10 
per Common Share. The options expire on March 19, 2017. 
(2) These stock options comprise of the following: 

(a) 750,000 stock options were granted on March 19, 2015 and vested four months and one day 
after the date of grant. They can each be exercised to purchase one Common Share at an 
exercise price of $0.10 per Common Share. The options expire on March 19, 2017.   

(b) 500,000 stock options were granted on February 17, 2016 which vested immediately.  They can 
each be exercised to purchase one Common Share at an exercise price of $0.12 per Common 
Share. The options expire on February 17, 2018.   

(c) 100,000 stock options were granted on February 19, 2016 which vested immediately.  They can 
each be exercised to purchase one Common Share at an exercise price of $0.14 per Common 
Share. The options expire on February 19, 2018. 
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10. Description of the Securities 

Common Shares.   

Our authorized capital consists of an unlimited number of Common Shares, of which 53,263,203 are 
issued and outstanding as at the date of this Annual Listing Statement.  Holders of our Common Shares 
are entitled to vote at all meetings of our common shareholders declared by our directors and may 
participate rateably in any distribution of our property or assets upon the liquidation, winding-up or other 
dissolution of the company. 

Warrants 

Fifteen Cent Warrants: we currently have 2,843,396 fifteen cent warrants outstanding in our authorized 
capital.  These warrants entitle the holder to acquire one Common Share in the Company at a price of 
$0.15 per Common Share for a period of two years from the date of issuance. 

Twenty-Five Cent Warrants: we currently have 1,226,997 twenty-five cent warrants outstanding in our 
authorized capital.  These warrants entitle the holder to acquire one Common Share in the Company at a 
price of $0.25 per Common Share for a period of two years from the date of issuance. 

The terms of the warrants are set out in warrant certificates which are not considered by TLM 
International to be material contracts. 

Debt Securities or other securities 

We do not have any debt securities or other securities are listed on the Exchange. 

Modification of Terms 

Subject to the BCBCA, our directors may, by special resolution, create special rights or restrictions for 
and attach those special rights or restrictions to, or vary or delete any special rights or restrictions 
attached to, the shares of any class or series of shares, whether or not any or all of those shares have 
been issued, and alter our Notice of Articles and Articles accordingly. 

Other Attributes 

We may, if authorized by our directors, purchase, redeem or otherwise acquire any of our issued and 
outstanding Common Shares at such price and upon such terms as determined by resolutions of our 
directors. 

Prior Sales 

On August 11, 2015, we closed a private placement of 1,425,000 units at a price of $0.08 per unit, 
yielding gross proceeds of $114,000.  Each unit was comprised of one common share and one warrant. 
Each warrant was exercisable to purchase one additional common share of at an exercise price of $0.15 
per share for a period of 24 months from the issuance date of such warrants. 

On January 18, 2016, we closed a private placement of 2,005,953 units at a price of $0.105 per unit, 
yielding gross proceeds of $210,625 to facilitate a move to a larger-scale manufacturing facility in Ontario 
and also for general working capital purposes.  Each unit was comprised of one common share and one-
half of one warrant. Each whole warrant is exercisable to purchase one additional Common Share at an 
exercise price of $0.15 per Common Share for a period of 24 months from the issuance date of such 
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warrants. We also converted $15,000 of our debt into 142,857 Common Shares at a price of $0.105 per 
Common Share.   

On February 23, 2016, we converted US$2,500 of debt owing to a consultant into 26,476 Common 
Shares.  The debt conversion was not with a related party and no commissions were payable as a result.   

On May 11, 2016, we closed a non-brokered private placement by issuing 7,028,404 Common Shares at 
a price of $0.105 per Common Share for aggregate gross proceeds of $737,982.42.  We paid an 
aggregate cash finder’s fee of $11,723.25 to certain arm’s length finders. The Issuer also entered into 
debt conversion agreements with creditors in order to settle $234,133.56 in outstanding debt through the 
issuance of 2,229,843 Common Shares at a deemed price of $0.105.  Pursuant to the debt conversion a 
director and officer of TLM International was issued 1,293,728 Common Shares.  In addition, pursuant to 
the conversion of a previously disclosed loan agreement with First Pacific Enterprises Inc., we issued 
601,843 units at a conversion price of $0.105 per unit. Each unit is comprised of one Common Share and 
one-half of one share purchase warrant, with each whole warrant being exercisable to purchase an 
additional Common Share at price of $0.15 for a period of two years from the date of issuance. The sole 
shareholder of First Pacific Enterprises Inc., Darcy Bomford, is the CEO, President, shareholder and is 
also a director TLM International. 

Stock Exchange Prices 

Period 
High 

 

Low 

 

Trading Volume # of 
Common Shares 

2016    

August 1 – date of 
Annual Listing 
Statement 

$0.30 $0.27 229,620 

July  $0.30 $0.24 1,378,310 

June $0.34 $0.23 1,856,210 

May $0.25 $0.13 2,442,681 

April $0.27 $0.16 3,796,540 

March $0.16 $0.12 1,188,491 

February $0.15 $0.12 1,671,220 

January $0.14 $0.12 190,528 

    

2015 
   

October -December $0.15 $0.10 1,703,042 

July - September $0.17 $0.05 3,909,270 

April - June $0.10 $0.06 5,695,623 
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January - March $0.17 $0.08 3,118,440 

11. Escrowed Securities  
 
We have entered into the following stock restriction agreements: 

1. Stock Restriction Agreement with Darcy Bomford dated February 2, 2015; and 
2. Stock Restriction Agreement with Kevin Bottomley dated February 2, 2015; 

Both of the persons named above have agreed that they will not transfer or otherwise dispose of their 
Common Shares without TLM International’s prior written consent, except that such restriction will not 
apply to proportions of the shares vesting as follows:  

Vesting Date Proportion of Vested Shares 

On the Listing Date 1/10 of the Common Shares held by the 
person 

6 months after the Listing Date 1/6 of the remainder of the Common 
Shares held by the person 

12 months after the Listing Date 1/5 of the remainder of the Common 
Shares held by the person 

18 months after the Listing Date 1/4 of the remainder of the Common 
Shares held by the person 

24 months after the Listing Date 1/3 of the remainder of the Common 
Shares held by the person 

30 months after the Listing Date 1/2 of the remainder of the Common 
Shares held by the person 

36 months after the Listing Date The remainder of the Common Shares 
held by the person 

 
provided however that such restrictions will not apply to a transfer of the Common Shares: 

(a) to any of our directors, officers, employees or consultants; 
(b) to us, pursuant to a redemption initiated by us;  
(c) during the shareholder’s lifetime or on the Shareholder’s death by will or intestacy to the 

shareholder’s beneficiaries or a trust for the benefit of the shareholder’s beneficiaries (for 
purposes of this stock restriction agreement, “beneficiary” means the shareholder and the 
immediate family of the shareholder, including any relation by blood, marriage or adoption 
and no remote than a first cousin); or 

(d) if the shareholder is an entity, a transfer made as a distribution solely to a member, partner, 
or stockholder of such shareholder. 
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so long as the transferee executes a joinder to the stock restriction agreement and any other agreements 
reasonably required us, pursuant to which such transferee(s) agree to be bound by the terms and 
conditions of the stock restriction agreement. 

The following table sets out information on the number of Common Shares held by each holder that are 
subject to the terms of their stock restriction agreement: 

 Escrow Holders Number of Common Shares 
Subject to Stock Restriction 

Percentage of Common 
Shares 

(%)1) 

Darcy Bomford 16,484,204 31

Kevin Bottomley 210,000 <1

TOTAL  16,694,204 31

(1) Based on 53,263,203 Common Shares issued and outstanding as of the date of this Annual 
Listing Statement. 

12. Principal Shareholders  

The following table provides information regarding our principal shareholders as of the date of this Listing 
Statement: 
 

Name Number and 
Percentage of 

Shares 
Beneficially 
Owned or 

Controlled(1) 

Number of 
Convertible or 
Exchangeable 
Securities 

Outstanding (2) 

Total 
Ownership on an 
Undiluted Basis(3) 

Total 
Ownership on a Fully‐

diluted Basis (4) 

Darcy Bomford 25,705,094 1,029,492 48% 44% 

(1) Includes the following: 24,341,347 common shares held directly by Darcy Bomford and 1,363,747 
common shares held by First Pacific Enterprises Inc. (a company controlled by Darcy Bomford). 

(2) Includes the following: 
(a) 500,000 stock options granted on March 19, 2015 which expire on March 19, 2017.  The stock option 

vested four months and one day after grant.  Each stock option can be exercised to acquire one 
additional Common Share at $0.10 per Common Share.   

(b) 228,571 warrants that were issued to Darcy Bomford on January 18, 2016 and vested immediately.  
Each warrant can be exercised to acquire one additional Common Share at an exercise price of 
$0.15 prior to January 18, 2018.   

(c) 300,921 warrants that were issued to First Pacific Enterprises Inc. (a company controlled by Darcy 
Bomford) on May 12, 2016 and vested immediately.  Each warrant can be exercised to acquire one 
additional Common Share at an exercise price of $0.15 prior to May 12, 2018.   

(3) Based on 53,263,203 Common Shares issued and outstanding as of the date of this Annual Listing 
Statement. 

(4) Based on 61,183,596 Common Shares on a fully-diluted basis as of the date of this Annual Listing 
Statement. 
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13. Directors and Officers  

The following table sets out details with respect to the current directors and executive officers of TLM 
International: 

Name, Municipality of 
Residence, Age, 

Position(s) with TLM 
International and 

percentage of time 
devoted to the affairs 
of TLM International 

Principal Occupation, Business or 
Employment for Last Five Years 

Position 
Held 

Since(1) 

Number of 
Common 
Shares 
Owned 

Percentage 
of Class 

(%) (2) 

Darcy Bomford (2) 
Vernon, British 
Columbia 

CEO, President & 
Director 

Age: 50 

Percentage of time 
devoted to the affairs of 
TLM International: 
100% 

Mr. Bomford is the founder, President, a 
director and Chief Executive Officer of 
Darford International Inc., a Toronto Venture 
Exchange publicly traded company with 
three decades of food manufacturing and 
executive management experience.  

In his years of experience with Darford 
International Inc., Mr. Bomford oversaw 
three federally inspected production plants in 
the United States and Canada, each with 
comprehensive food safety programs and 
third party scrutiny in a highly regulated 
industry.  Mr. Bomford has extensive 
expertise with marketing, product 
development, and professional 
manufacturing systems. 

June 9, 
2014 

25,705,094(3) 48 

Kevin Bottomley (2) 

Vancouver, British 
Columbia 

Director 

Age: 38 

Percentage of time 
devoted to the affairs of 
TLM International: 50% 

Mr. Bottomley has spent the last 8 years 
working on corporate communications with 
two publicly traded companies, Zimtu 
Capital Corp. and Commerce Resources 
Corp.  He has been involved with successful 
capital raises in excess of 70 million dollars 
and has strong working relationships with 
contacts in Canada, the U.S., Europe and 
Asia. 

June 9, 
2014 

348,700 <1 
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Name, Municipality of 
Residence, Age, 

Position(s) with TLM 
International and 

percentage of time 
devoted to the affairs 
of TLM International 

Principal Occupation, Business or 
Employment for Last Five Years 

Position 
Held 

Since(1) 

Number of 
Common 
Shares 
Owned 

Percentage 
of Class 

(%) (2) 

Christopher Spooner 
(2) 
Vernon, British 
Columbia 

Director 

Age: 47 

Percentage of time 
devoted to the affairs of 
TLM International: 50% 

A Naturopathic Doctor practicing in Vernon, 
British Columbia, he is a graduate of the 
University of Victoria and the Canadian 
College of Naturopathic Medicine.  He is an 
adjunct faculty at UBC Okanagan, the 
University of Bridgeport, the Boucher 
Institute of Naturopathic Medicine and the 
Canadian College of Naturopathic Medicine.  
He is regularly invited to lecture at colleges 
and medical conferences. 

June 9, 
2014 

Nil Nil 
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Name, Municipality of 
Residence, Age, 

Position(s) with TLM 
International and 

percentage of time 
devoted to the affairs 
of TLM International 

Principal Occupation, Business or 
Employment for Last Five Years 

Position 
Held 

Since(1) 

Number of 
Common 
Shares 
Owned 

Percentage 
of Class 

(%) (2) 

Michael Harcourt 
Vancouver, BC 

Director 

Age: 73 

Percentage of time 
devoted to the affairs of 
TLM International: 5% 

As former premier of British Columbia 
1991-96, Mayor of Vancouver and City 
Councillor, Mike Harcourt helped British 
Columbia earn its reputation as one of the 
most liveable, accessible and inclusive 
places in the world. His focus on 
conservation and sustainable development 
- and his resolve to contribute to the 
transformation of cities and communities 
has played a significant role in promoting 
quality of life for those in Canada and 
abroad.   

After stepping down from politics, he was 
appointed by the Prime Minister to serve 
as a member of the National Round Table 
on the Environment and Economy, where 
he served on the Executive Committee and 
Chaired the Urban Sustainability Program. 
He was a federally appointed B.C. Treaty 
Commissioner and was Chair of the Prime 
Minister's Advisory Committee for Cities 
and Communities. 

Mike Harcourt is currently Chair of 
University of British Columbia's Centre for 
Interactive Research on Sustainability.  In 
addition he is Chairman of Quality Urban 
Energy Systems for Tomorrow (QUEST). 
He is also the lead faculty in United Way's 
Public Policy Institute, member of 
Canada’s ECOFISCAL Commission, and 
Chair of the Board of Directors of AGE-
WELL a national research and training 
network of university, industry and public 
sector partners aimed at helping older 
Canadians to maintain their independence, 
health and quality of life.   

Received Order of Canada 2012. 

June 9, 
2014 

Nil Nil 
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Name, Municipality of 
Residence, Age, 

Position(s) with TLM 
International and 

percentage of time 
devoted to the affairs 
of TLM International 

Principal Occupation, Business or 
Employment for Last Five Years 

Position 
Held 

Since(1) 

Number of 
Common 
Shares 
Owned 

Percentage 
of Class 

(%) (2) 

Charles Austin       
Vernon, BC 

CFO 

Age: 79 

Percentage of time 
devoted to the affairs of 
TLM International: 50% 

 

Mr. Austin was formerly a senior audit 
partner for Ernst & Young, and a member of 
Ernst & Young International, which has 
worldwide operations and more than 600 
associated offices. Mr. Austin has more than 
35 years of experience providing audit, 
accounting, taxation and general business 
advice to a wide range of clients.  

Mr. Austin has significant experience 
auditing public companies and assisting 
them to obtain initial public financing. to his 
position as Chief Financial Officer of TLM 
International. 

June 9, 
2014 

Nil Nil 

(1) Term of office expires upon holding the annual general meeting. 
(2) Based on 53,263,203 Common Shares issued and outstanding as of the date of this Annual Listing 

Statement. 
(3) Includes the following: 24,341,347 common shares held directly by Darcy Bomford and 1,363,747 

common shares held by First Pacific Enterprises Inc. (a company controlled by Darcy Bomford). 

Audit Committee 

On February 6, 2015, the Company adopted an audit committee charter and appointed members of the 
audit committee. 

As of the date of this Annual Listing Statement, the following directors are the members of the Audit 
Committee: 

Name Independence Financial Literacy 

Darcy Bomford (1) Not Independent Financially literate 

Kevin Bottomley  Independent Financially literate 

Christopher Spooner Independent Financially literate 

(1) Chair of the Audit Committee. 

Relevant Education and Experience  

In addition to each member of the audit committee’s general business experience, the education and 
experience of each audit committee member that is relevant to the performance of his responsibilities as 
an audit committee member is as follows: 
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Darcy Bomford: With almost three decades of executive management experience, Mr. Bomford has 
a proven ability to create, lead, and grow successful companies.  He is familiar with financial 
statements and understands how to interpret them to determine the success of a business. 

Kevin Bottomley: Mr. Bottomley has spent the last 8 years working on corporate communications 
with two publicly traded companies: Zimtu Capital Corp. and Commerce Resources Corp. He has 
been involved with successful capital raises totaling over $70 million and has strong working 
relationships with contracts in Canada, the US, Europe and Asia.  He is familiar with financial 
statements and understands how to interpret them to determine the success of a business. 

Chris Spooner:  A Naturopathic Doctor practicing in Vernon BC who manages all financial aspects of 
his practice.  

Cease Trade Orders  

Other than as described below, to TLM International’s knowledge and other than disclosed herein, none 
of our directors or officers has, or within the 10 years before the date of this Annual Listing Statement has 
been, a director, chief executive officer or chief financial officer of any company that: 

(a) was subject to an order that was issued while the director was acting in the capacity as 
director, chief executive officer or chief financial officer; or 

(b) was subject to an order that was issued after the director ceased to be a director, chief 
executive officer or chief financial officer and which resulted from an event that occurred 
while that person was acting in the capacity as director, chief executive officer or chief 
financial officer. 

Darcy Bomford, a director and the CEO and President of TLM International, was a director and CEO of 
Darford International Inc. Darford International Inc. was issued a cease trade order by the British 
Columbia Securities Commission on December 6, 2012 for failure to file its interim financial statements 
and management’s discussion and analysis for the period ended September 30, 2012.  Darcy Bomford 
resigned from his position CEO of Dartford International Inc. on October 12, 2012.   

Darford International Inc. was issued a cease trade order by the Alberta Securities Commission on April 
14, 2014 for failure to file its annual financial statements and management’s discussion and analysis for 
the year ended March 31, 2013 and interim financial statements and management’s discussion and 
analysis for the periods ended September 30, 2012, December 31, 2012, June 30, 2013, September 30, 
2013 and December 31, 2013. 

Bankruptcies  

Other than as described below, to TLM International’s knowledge, none of our directors or officers has, or 
within 10 years before the date of this Annual Listing Statement, has been a director or an executive 
officer of any company that, while the person was acting in that capacity, or within a year of that person 
ceasing to act in the capacity, became bankrupt, made a proposal under any legislation relating to 
bankruptcy or insolvency or was subject to or instituted any proceedings, arrangement or compromise 
with creditors, or had a receiver, receiver manager or trustee appointed to hold its assets or made a 
proposal under any legislation relating to bankruptcies or insolvency. 

On October 22, 2012, The Bowra Group Inc. was appointed as Receiver and Manager of all assets, 
undertakings and properties of Darford International Inc. and its wholly-owned subsidiaries: Darford USA 
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Inc, Darford Industries Ltd, and Darford USA Holding Co.  Darcy Bomford, a director and the CEO and 
President of TLM International, was a director and CEO of Darford International Inc. Darcy Bomford 
resigned from his position CEO of Darford International Inc. on October 12, 2012.  The Receiver initiated 
a sale process to sell Darford International Inc.’s assets on a going-concern basis. 

Personal Bankruptcies 

To TLM International’s knowledge, none of our directors or officers has, or within 10 years before the date 
of this Annual Listing Statement, become bankrupt, made a proposal under any legislation relating to 
bankruptcy or insolvency, or become subject to or instituted any proceedings, arrangement or 
compromise with creditors, or had a receiver, receiver manager or trustee appointed to hold the assets of 
the director. 

Securities Related Penalties and Sanctions 

To TLM International’s knowledge, none of our directors or officers has been subject to, or entered into a 
settlement agreement resulting from:  

(a) a court order relating to securities legislation or by a securities regulatory authority or has 
entered into a settlement agreement with a securities regulatory authority; or 

(b) any other penalties or sanctions imposed by a court or regulatory body that would likely 
be considered important to a reasonable securityholder in deciding whether to vote for a 
director. 

Potential Conflicts 

Our directors and officers are required by law to act honestly and in good faith with a view to our best 
interests and to disclose any interests which they may have in any of our projects or opportunities.  If a 
conflict of interest arises at a meeting of the Board, any director in a conflict will disclose his interest and 
abstain from voting on such matter.  In determining whether or not we will participate in any project or 
opportunity, that director will primarily consider the degree of risk to which we may be exposed and our 
financial position at that time. 

To the best of our knowledge, there are no known existing or potential conflicts of interest among us and 
our promoters, directors, officers or other members of management as a result of their outside business 
interests except that certain of the directors, officers, promoters and other members of management 
serve as directors, officers, promoters and members of management of other public companies, and 
therefore it is possible that a conflict may arise between their duties as a director, officer, promoter or 
member of management of such other companies. 
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14. Capitalization  

Issued Capital  
Number of 
Securities 
(non-diluted) 

Number of 
Securities 
(fully-diluted) 

% (non-
diluted)  

% (fully 
diluted) 

Public Float      

Total Outstanding (A)  53,263,203 61,183,596 100 100

Held by Related Persons or employees of the 
Issuer or Related Person of the Issuer, or by 
persons or companies who beneficially own or 
control, directly or indirectly, more than a 5% 
voting position in the Issuer (or who would 
beneficially own or control, directly or indirectly, 
more than a 5% voting position in the Issuer 
upon exercise or conversion of other securities 
held) (B) 26,053,794 29,083,286 49 48

Total Public Float (A-B) 27,209,409 32,100,310 51 52

Freely Tradable Float  
 
Number of outstanding securities subject to 
resale restrictions, including restrictions 
imposed by pooling or other arrangements or in 
a shareholder agreement and securities held 
by control block holders (C) 34,529,769 34,529,769 65 56

Total Tradable Float (A-C) 18,733,434 26,653,827 35 44
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Public Securityholders (Beneficial) 

Class of Security     

Size of Holdings  Number of Holders  Total number of securities  

1 – 99 securities    

100 – 499 securities  
  

500 – 999 securities  
  

1,000 – 1,999 securities  
  

2,000 – 2,999 securities  
  

3,000 – 3,999 securities  
  

4,000 – 4,999 securities  
  

5,000 or more securities  
  

Total Unable to Confirm 16,145,026 
 

Public Securityholders (Registered) 

Class of Security     

Size of Holdings  Number of Holders  Total number of securities  

1 – 99 securities  26 292 

100 – 499 securities  2 872 

500 – 999 securities  167 83,816 

1,000 – 1,999 securities  10 10,180 

2,000 – 2,999 securities  1 2,500 

3,000 – 3,999 securities  0 0 

4,000 – 4,999 securities  0 0 

5,000 or more securities  67 10,946,423 

Total 273 11,044,083 
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Non-Public Securityholders (Registered) 

Class of Security     

Size of Holdings  Number of Holders  Total number of securities  

1 – 99 securities  0 0 

100 – 499 securities  0 0 

500 – 999 securities  0 0 

1,000 – 1,999 securities  0 0 

2,000 – 2,999 securities  0 0 

3,000 – 3,999 securities  0 0 

4,000 – 4,999 securities  0 0 

5,000 or more securities  3 25,915,094 

Total 3 25,915,094 

Convertible Securities 

The following table summarizes the outstanding securities convertible into Common Shares in our 
authorized capital as of the date of this Annual Listing Statement: 
 

Description of the Security 
(including conversion or 
exercise terms, including 
conversion or exercise price) 

Number of Convertible or 
Exchangeable Securities 

Outstanding 

Number of Common Shares 
Issuable Upon Conversion or 

Exercise 

$0.15 Warrants (1)(2) 2,843,396 2,843,396 

$0.25 Warrants(1)(3) 1,226,997 1,226,997 

$0.10 Options(4) 3,250,000 3,250,000 

$0.12 Options(5) 500,000 500,000 

$0.14 Options(6) 100,000 100,000 

(1) Warrants are further described under “Section 10, Description of the Securities”. 
(2) 1,550,000 warrants expire on August 11, 2017; 992,475 warrants expire on January 18, 2018 and 

300,921 warrants expire on May 12, 2018. 
(3) 890,330 warrants expire on October 23, 2016 and 336,667 warrants expire on February 2, 2017. 
(4) Each stock option was granted on March 19, 2015 and vested four months and one day from the 

date of grant and expire on March 19, 2017 (or earlier in accordance with the Plan). 
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(5) Each stock option was granted on February 17, 2016 and vested four months and one day from 
the date of grant and expire on expires on February 17, 2018 (or earlier in accordance with the 
Plan). 

(6) Each stock option was granted on February 19, 2016 and vested four months and one day from 
the date of grant and expire on stock option expires on February 19, 2018 (or earlier in 
accordance with the Plan). 

15. Executive Compensation  

Compensation Discussion and Analysis 

The following table sets forth all compensation paid, payable, awarded, granted, given, or otherwise 
provided, directly or indirectly, by TLM International or any of its subsidiary, to each NEO and director of 
TLM International, in any capacity, including, for greater certainty, all plan and non-plan compensation, 
direct and indirect pay, remuneration, economic or financial award, reward, benefit, gift or perquisite paid, 
payable, awarded, granted, given or otherwise provided to the NEO or a director of TLM International for 
services provided and for services to be provided, directly or indirectly, to TLM International or any of its 
subsidiaries: 

Name and 
position Year 

Salary 
($) 

Share 
based 
award
s ($) 

Option 
based 
awards

($) 

Non-Equity 
Incentive Plan 
compensation 

Pensio
n value 

($) 

All other 
compensatio

n 
($) 

Total 
compensation 

($) 

Annua
l 

Incent
ive 

Plans 

Long 
term 

Incenti
ve 

Plans 

Darcy 
Bomford,  
CEO, 
President 
and a 
director 

 
2016 

2015 

2014 

60,000 

50,000 

Nil 

 

Nil 

Nil 

Nil 

NIL 

30,413 

Nil 

Nil 

Nil 

Nil 

Nil 

Nil 

Nil 

Nil 

Nil 

Nil 

Nil 

Nil 

Nil 

60,000 

80,413 

Nil 

Charles 
Austin – 
CFO 

2016 

2015 

2014 

24,000 

24,000 

Nil 

Nil 

Nil 

Nil 

Nil 

30,413 

Nil 

Nil 

Nil 

Nil 

Nil 

Nil 

Nil 

Nil 

Nil 

Nil 

Nil 

Nil 

Nil 

24,000 

54,413 

Nil 

Michael 
Harcourt - 
Chairman 

2016 

2015 

2014 

Nil 

Nil 

Nil 

Nil 

Nil 

Nil 

Nil 

30,413 

Nil 

Nil 

Nil 

Nil 

Nil 

Nil 

Nil 

Nil 

Nil 

Nil 

2,500 

1,494 

Nil 

2,500 

31,907 

Nil 
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Chris 
Spooner-
Director 

2016 

2015 

2014 

Nil 

Nil 

Nil 

Nil 

Nil 

Nil 

Nil 

30,413 

Nil 

Nil 

Nil 

Nil 

Nil 

Nil 

Nil 

Nil 

Nil 

Nil 

2,500 

1,494 

Nil 

2,500 

31,907 

Nil 

Kevin 
Bottomley-
Director 

2016 

2015 

2014 

 

Nil 

Nil 

Nil 

Nil 

Nil 

Nil 

Nil 

30,413 

Nil 

Nil 

Nil 

Nil 

Nil 

Nil 

Nil 

Nil 

Nil 

Nil 

2,500 

1,494 

Nil 

2,500 

31,907 

Nil 

 

Incentive Plan Awards 

Outstanding share-based awards and option-based awards 

 Option-based award Share-based Awards 

Name  

Number of 
securities 
underlying 
unexercis
ed options 

Option 
exercise 
price ($) 

Option 
expiratio
n date 

($) 

Value of 
unexercis
ed in-the-

money 
options(1)

($) 

Number of 
shares or 
units of 

shares that 
have not 
vested 

($) 

Market or 
payout 
value of 
share-
based 
awards 

that have 
not vested 

($) 

Market or 
payout value of 
vested share-
based awards 
not paid out or 

distributed 
($) 

Darcy 
Bomford 
-  CEO 

500,000 0.10 

 

 

 

March 
19, 2017 

27,446 Nil Nil Nil 

Charles 
Austin - 
CFO 

500,000 0.10 

 

March 
19, 2017 

27,446 Nil Nil Nil 

Michael 
Harcourt 
- 
Chairman 

500,000 

0.10 
March 

19, 2017 
27,446 Nil Nil Nil 
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(1) Calculated based on the difference between the market value of the Common Shares on March 
31, 2016 (being the last day of the fiscal year) and the exercise price of the option. 

Incentive plan awards – value vested or earned during the year 

Name  

Option-based awards – 
Value vested during the 

year  

($) 

Share-based awards – Value 
vested during the year  

($) 

Non-equity incentive plan 
compensation – Value 
earned during the year 

($) 

Darcy 
Bomford -  
CEO 

(15,000)(1) 

Nil Nil 

Charles 
Austin - 
CFO 

(15,000)(1) 
Nil Nil 

Michael 
Harcourt - 
Chairman 

(15,000)(1) 
Nil Nil 

(1) The market price of the Common Shares on July 20, 2015 (the vesting date) was $0.07.  The 
exercise price of the stock options is $0.10.  If the NEO had exercised his stock options on the 
vesting date, he would have lost $15,000. 

Pension Plan Benefits 

We do not currently provide any pension plan benefits to our executive officers, directors, or employees. 

Employment Agreements and Termination and Change of Control Benefits 

There are no compensatory plans or arrangements with respect to the named executive officers resulting 
from the resignation, retirement or any other termination of employment of the officer’s employment or 
from a change of named executive officers’ responsibilities following a Change of Control.  We have not 
granted any termination or change of control benefits.  In case of termination of named executive officers, 
common law and statutory law applies.  
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Director Compensation 

The following are all amounts of compensation provided to our directors for our most recently completed 
financial year, other than our directors who are also NEO’s as their compensation is fully reflected in the 
tables above: 

Name 

 

Fees 
earned 

($) 

Share-
based 
award

s 
($) 

Option-
based 
awards 

($) 

Non-Equity 
Incentive 

Plan 
compensati

on ($) 

Pensio
n value 

($) 

All other 
compensati

on ($) 
Total 

($) 

Kevin 
Bottomley 

  2,500 Nil Nil Nil Nil Nil 

Christopher 
Spooner 

  2,500 Nil Nil Nil Nil Nil 

Outstanding share-based awards and option-based awards 

 Option-based award Share-based Awards 

Name  

Number of 
securities 
underlying 
unexercis
ed options 

Option 
exercise 
price ($) 

Option 
expiratio
n date 

($) 

Value of 
unexercis
ed in-the-

money 
options(1)

($) 

Number of 
shares or 
units of 

shares that 
have not 
vested 

($) 

Market or 
payout 
value of 
share-
based 
awards 

that have 
not 

vested($) 

Market or 
payout value of 
vested share-
based awards 
not paid out or 

distributed 
($) 

Kevin 
Bottomley 500,000 0.10 

 

 

 

March 
19, 2017 

30,000 Nil Nil Nil 

Christopher 
Spooner 500,000 0.10 

 

March 
19, 2017 

30,000 Nil Nil Nil 

(1) Calculated based on the difference between the market value of the Common Shares on March 
31, 2016 (being the last day of the fiscal year) and the exercise price of the option. 

16. Indebtedness of Directors and Executive Officers  

No director or executive officer, or any associate or affiliate of any such director or senior officer, is or has 
been indebted to us since the date of incorporation.  No director or executive officer, or associate or 
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affiliate of any such director or senior officer, is or has been indebted to us since the beginning of the last 
completed financial year.   

17. Risk Factors  

The following are certain factors relating to our business which prospective investors should carefully 
consider before deciding whether to purchase Common Shares.  The following information is a summary 
only of certain risk factors and is qualified in its entirety by reference to, and must be read in conjunction 
with, the detailed information appearing elsewhere in this Annual Listing Statement. Additional risk and 
uncertainties not presently known to us, or that we currently deem immaterial, may also impair our 
operations.  If any such risks actually occur, the business, financial condition, liquidity and results of our 
operations could be materially adversely affected.  

The risks and uncertainties set our below are not the only ones we are facing.  The risks are related to 
our business as it related to the pet industry.  If our MMPR application is approved, then the risk factors 
that were set out in our Listing Statement will be relevant once again. 

A decline in consumer spending or a change in consumer preferences or demographics could 
reduce our sales or profitability and adversely affect our business. 

Our sales depend on consumer spending, which is influenced by factors beyond our control, including 
general economic conditions, the availability of discretionary income and credit, weather, consumer 
confidence and unemployment levels. We may experience declines in sales or changes in the types of 
products sold during economic downturns. Our business would be harmed by any material decline in the 
amount of consumer spending, which could reduce our sales and adversely affect our business. 

We have also benefited from increasing discretionary spending on pets and from current trends in 
humanization and the increase in the premium products available in the pet industry as well as favorable 
pet ownership demographics. To the extent these trends slow or reverse, our sales and profitability would 
be adversely affected. The success of our business depends in part on our ability to identify and respond 
to evolving trends in demographics and consumer preferences. Failure to timely identify or effectively 
respond to changing consumer tastes, preferences, spending patterns and pet care needs could 
adversely affect our relationship with our customers and the demand for our products. 

Competition in the markets in which we operate, including internet-based competition, is strong 
and if we are unable to compete effectively, our ability to generate sales may suffer and our 
operating income and net income could decline. 

The pet food industry is highly competitive. We compete with a number of specialty pet store chains and 
independent pet stores. We also compete with supermarkets, companies with a large market share, as 
well as online retailers. The pet food industry has become increasingly competitive due to the expansion 
of pet-related product offerings by certain supermarkets and other retail merchandisers, and the entrance 
of additional independent pet stores with unique product offerings and other pet specialty retailers into the 
pet food market. Many of these competitors are larger and have access to greater capital and 
management resources than we do. 

We may face greater competition from national, provincial and local retailers in the future. We may also 
be exposed to increased competition in the United States of America, Europe any other countries or 
areas into which we expand. In particular, if any of our major competitors seek to gain or retain market 
share by reducing prices, we may be required to reduce prices on our products or introduce new offerings 
in order to remain competitive, which may negatively impact our business and require a change in our 
operating strategies. 
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If consumer preferences change and thereby decrease the attractiveness of what we believe to be our 
competitive advantages, including our product assortment, product offerings, competitive pricing 
combined with high-quality ingredients, or if we fail to otherwise positively differentiate our customer 
experience from that of our competitors, our business and results of operations could be adversely 
affected. 

The loss of any of our key suppliers, or of any of our distribution arrangements with certain of our 
vendors, would negatively impact our business. 

We purchase significant amounts of products from vendors with limited supply capabilities. There can be 
no assurance that the vendors who currently supply us with the ingredients necessary to create our pet 
chews will be able to accommodate our anticipated growth and expansion of our locations and 
ecommerce. An inability of our existing vendors to provide products in a timely or cost-effective manner 
could impair our business, financial condition and results of operations.  

We do not maintain long-term supply contracts with any of our distributors. Any distributors could 
discontinue selling our pet chews at any time. The loss of any of the vendors who sell our products would 
have a negative impact on our business, financial condition and could result in a loss of customers as 
customers would have to change their purchasing habits and purchase our products at a different retail 
location, 

If we are unable to identify or enter into supply or distribution relationships with new vendors or to replace 
the loss of any of our existing vendors, we may experience a competitive disadvantage, our business may 
be disrupted and our results of operations may be adversely affected. 

We face various risks as an ecommerce retailer. 

Although ecommerce represents a growing segment of the pet industry, ecommerce operations are still in 
the early stages of development. We may require additional capital in the future to sustain or grow our 
ecommerce business. Business risks related to our ecommerce business include our ability to keep pace 
with rapid technological change, failure in our security procedures and operational controls, failure or 
inadequacy in our systems or ability to process customer orders, government regulation and legal 
uncertainties with respect to ecommerce, and collection of sales or other taxes by one or more states or 
foreign jurisdictions. If any of these risks materialize, it could have an adverse effect on our business. 

Increased transactions through our website may result in a reduction in sales at store locations that sell 
our products. There is a risk that vendors who sell our products may decide to discontinue the sale of our 
products due to a reduction in sales. If vendors decide to discontinue the sale of our products, this could 
reduce our exposure to new or potential customers, therefore having an adverse effect on our business. 

In addition, we face competition from established companies who sell their products online and have a 
large customer base. We may also face competition from internet retailers who enter the market. A failure 
to positively differentiate our product and services offerings from other internet retailers could have a 
material adverse effect on our business, results of operations or financial condition. 

Our marketing programs, ecommerce initiatives and use of consumer information are governed 
by an evolving set of laws and enforcement trends and unfavorable changes in those laws or 
trends, or our failure to comply with existing or future laws, could substantially harm our business 
and results of operations. 

We collect, maintain and use data provided to us through customer interactions in our business. Our 
current and future marketing programs depend on our ability to collect, maintain and use this information, 
and our ability to do so is subject to certain contractual restrictions in third-party contracts as well as 
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evolving laws both in Canada and internationally. It is possible that these requirements may be 
interpreted and applied in a manner that is inconsistent from one jurisdiction to another, may conflict with 
other rules or may conflict with our practices. If so, we may suffer damage to our reputation and be 
subject to proceedings or actions against us by governmental entities or others. Any such proceeding or 
action could hurt our reputation, force us to spend significant amounts to defend our practices, distract 
our management, increase our costs of doing business and result in monetary liability. 

We may not be able to successfully implement our growth strategy on a timely basis or at all. 

Our future success depends, in large part, on our ability to implement our growth strategy, including 
expanding distribution in Canada, United States and Europe, attracting new consumers to our brand, 
introducing new products and product line extensions and expanding into new markets. Our ability to 
implement this growth strategy depends, among other things, on our ability to: 

 enter into distribution and other strategic arrangements with retailers and other potential 
distributors of our products; 

 expand and maintain brand loyalty; 
 effectively compete with specialty pet products; 
 secure shelf space in the stores; 
 increase our brand recognition by effectively implementing our marketing strategy and advertising 

initiatives; 
 develop new products and product line extensions that appeal to consumers; 
 maintain sources for the required supply of quality raw ingredients to meet our growing demand; 

and 
 identify and successfully enter and market our products in new geographic markets and market 

segments. 

We may not be able to successfully implement our growth strategy and may need to change our strategy. 
If we fail to implement our growth strategy or if we invest resources in a growth strategy that ultimately 
proves unsuccessful, our business, financial condition and results of operations may be materially 
adversely affected. 

We will need a significant amount of capital to carry out our proposed business plan, and unless 
we are able to raise sufficient funds, we may be forced to discontinue our operations.  

We are in the development stage and we will likely operate at a loss until our business becomes 
established.  We will require additional financing in order to fund future operations. Our ability to secure 
any required financing to commence and sustain our operations will depend in part upon prevailing capital 
market conditions, as well as our business success.  There can be no assurance that we will be 
successful in our efforts to secure any additional financing or additional financing on terms satisfactory to 
our management.  If additional financing is raised by issuing Common Shares, control may change and 
shareholders may suffer additional dilution. If adequate funds are not available, or are not available on 
acceptable terms, we may be required to scale back our business plan or cease operating. 

We are a start-up company with limited revenues.  There is no assurance that our future 
operations will result in revenues or profits.  If we cannot generate sufficient revenues to operate 
profitably, we may suspend or cease our operations. 

We are a start-up company and we have limited revenues.  Our success depends in part upon our ability 
to persuade customers to purchase our branded products, which are more expensive than many products 
available in the pet industry. If we are unable to attract and retain customers, or if we are not able to do so 
in a manner that results in profitability, we may have to suspend or cease operations.   
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We may face difficulties as we expand into countries in which we have no prior operating 
experience. 

We intend to continue to expand our global footprint by entering into new markets. As we expand our 
business into new countries we may encounter foreign economic, political, regulatory, personnel, 
technological, language barriers and other risks that increase our expenses or delay our ability to become 
profitable in such countries. These risks include: 

 fluctuations in currency exchange rates; 
 the difficulty of enforcing agreements and collecting receivables through some foreign legal 

systems; 
 changes in local tax laws as tax rates in some countries that may exceed those of the United 

States or Canada; 
 our earnings may be negatively impacted by withholding requirements or the imposition of tariffs, 

exchange controls or other restrictions; 
 general economic and political conditions; 
 differences in language, culture and trends in foreign countries with respect to pets and pet care; 

and 
 unexpected changes in legal, regulatory or tax requirements. 

We have not and do not foresee issuing shareholder dividends. 

We have no dividend record, and do not anticipate paying any dividends on the Common Shares in the 
foreseeable future.  Dividends paid by us would be subject to tax and, potentially, withholdings.  

No assurance can be given that we will be able to manage our advertising and promotional costs 
on a cost-effective basis. 

Our future growth and profitability will depend on the effectiveness and efficiency of advertising and 
promotional costs, including our ability to (i) create brand recognition for our product; (ii) determine 
appropriate advertising strategies, messages and media; and (iii) maintain acceptable operating margins 
on such costs.  There can be no assurance that advertising and promotional costs will result in revenues 
for our business in the future, or will generate awareness of our product or testing services.  

Our success depends in part on our ability to attract and retain additional key skilled 
professionals, which we may or may not be able to do. Our failure to do so could prevent us from 
achieving our goals or becoming profitable. 

Our success will depend on our directors and officers to develop our business and manage our 
operations, and on our ability to attract and retain key quality assurance, scientific, sales, public relations 
and marketing staff or consultants once operations begin.  The loss of any key person or the inability to 
find and retain new key persons could have a material adverse effect on our business.  Competition for 
sales and marketing staff, as well as officers and directors can be intense and no assurance can be 
provided that we will be able to attract or retain key personnel in the future, which may adversely impact 
our operations.  

Our assets, operations and employees will be exposed to operational risks. We will obtain 
insurance coverage for such risks, however liability may exceed indemnity coverage. 

We have insurance to protect our assets, operations and employees.  While we believe insurance 
coverage can adequately address all material risks to which we may be exposed and will be adequate 
and customary in our current and future state of operations, such insurance is subject to coverage limits 
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and exclusions and may not be available for the risks and hazards to which we are exposed.  In addition, 
no assurance can be given that such insurance will be adequate to cover our liabilities or will be generally 
available in the future or, if available, that premiums will be commercially justifiable.  If we were to incur 
substantial liability and such damages were not covered by insurance or were in excess of policy limits, or 
if we were to incur such liability at a time when it is not able to obtain liability insurance, our business, 
results of operations and financial condition could be materially adversely affected.  

We may be subject to growth-related risks including capacity constraints and pressure on internal 
systems and controls.  

Our ability to manage growth effectively will require us to continue to implement and improve our 
operational and financial systems and to expand, train and manage our employee base.  Our inability to 
deal with this growth may have a material adverse effect on our business, financial condition, results of 
operations and prospects. 

Conflicts of interest may exist for directors and officers. 

Certain of our directors and officers are also directors and officers of other companies, and conflicts of 
interest may arise between their duties as our officers and directors and as officers and directors of such 
other companies.  

We depend on third party delivery services.  Any prolonged disruption or increase in costs 
associated such services may adversely impact our business and our ability to operate profitably. 

We currently offer a flat fee delivery rate for our products.  If our third party providers increase their tariffs 
we may not be able to continue to offer a flat fee delivery price which may dissuade customers from 
purchasing our products.  Furthermore, should delivery become unavailable for prolonged periods of time, 
there may be a material adverse effect on our business, financial situation and operations. 

18. Promoter Consideration 

On February 9, 2016 we entered into an agreement with CP Network Consoltoria Empresarial LTDA 
whereby CP Network Consoltoria Empresarial LTDA agreed to provide us with business advisory services 
and which included a review of business documentation and an introduction to capital sources for the 
purpose of obtaining investment for business expansion. We paid a total of USD $15,000, of which USD 
$10,000 was paid in cash and USD$5,000 in Common Shares.  We terminated the agreement with CP 
Network Consoltoria Empresarial LTDA on July 18, 2016.   

19. Legal Proceedings  

We are not a party to any legal proceedings and we are not aware of any such proceedings known to be 
contemplated.  

20. Interest of Management and Others in Material Transactions  

Other than as disclosed below, no director, executive officer or principal shareholder of us, or an 
associate or affiliate of a director, executive officer or principal shareholder of us, has any material 
interest, direct or indirect, in any transactions which has occurred since our incorporation, or in any 
proposed transaction that has materially affected or will materially affect us.  
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21. Auditors, Transfer Agents and Registrars  

Auditor 

Our auditor is Davidson & Company, Chartered Accountants of 609 Granville Street, Vancouver, British 
Columbia, V7Y 1G6. 

Transfer Agent and Registrar 

Our registrar and transfer agent is Computershare Investor Services Inc. of 510 Burrard Street, 3rd Floor, 
Vancouver, British Columbia, V6C 3B9. 

22. Material Contracts 

Except for contracts made in the ordinary course of business, the following are the only material contracts 
entered into by TLM International since the date of the Annual Listing Statement which are currently in 
effect and considered to be currently material: 

Agreement Parties Date 

Stock Restriction Agreement 

(described in Section 10) 
TLM International and Darcy Bomford February 2, 2015

Stock Restriction Agreement 

(described in Section 10) 
TLM International and Kevin Bottomley February 2, 2015

Lease Agreement 

(described in Section 4 under 
heading ‘Method of 
Distribution’) 

TLM International and Darcy Bomford April 1, 2015

Letter Agreement TL Pet and Pet Horizons Ltd. February 16, 2016 

The key terms of the letter agreement between TL Pet and Pet Horizons Ltd. are as follows: 

1. Pet Horizons Ltd. will provide advice and guidance with respect to TL Pet’s expansion into 
Europe.   

2. Pet Horizons Ltd. will act as TL Pet’s exclusive sales partner in the European Union, including 
Switzerland and Norway, and in Central and Eastern Europe (including Russia, Ukraine and 
Belarus). 

3. The initial term of the agreement is three years. 
4. From February until April 2016, TL Pet has agreed to pay $5,000 per calendar month.  From May 

until June 2016, TL Pet has agreed to pay $7,500 per calendar month. 
5. Once distributors are appointed, TL Pet will remunerate Pet Horizons Ltd.by the following sales 

commissions: 7% until June 30, 2017 and then 5% from July 1, 2017 until the termination of the 
letter agreement.  
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23. Interest of Experts  

Our auditor is Davidson & Company LLP, Chartered Accountants. Such auditor is independent in 
accordance with the auditor’s code of professional conduct of the Chartered Professional Accountants of 
British Columbia.  No person whose profession or business gives authority to a statement made by such 
person and who is named in this Annual Listing Statement has received or will receive a direct or indirect 
interest in our property.  As at the date hereof, none of the aforementioned persons beneficially owns, 
directly or indirectly, securities of ours or our associates and affiliates. In addition, none of the 
aforementioned persons nor any director, officer or employee of any of the aforementioned persons, is or 
is expected to be elected, appointed or employed as, a director, senior officer or employee of us or of any 
of our associates or affiliates, or as a promoter of ours or an associate or affiliate of ours. 

24. Other Material Facts  

There are no material facts other than as disclosed therein.  

25. Financial Statements 

Consolidated financial statements of TLM International for the years ended March 31, 2016 and 2015 and 
interim financial statements can be found on SEDAR website at www.sedar.com.
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CERTIFICATE OF THE ISSUER  

Pursuant to a resolution duly passed by its Board, True Leaf Medicine International Ltd. hereby approves 
filing of the abovementioned information on the CSE.  The foregoing contains full, true and plain 
disclosure of all material information relating to True Leaf Medicine International Ltd.  It contains no 
untrue statement of a material fact and does not omit to state a material fact that is required to be stated 
or that is necessary to prevent a statement that is made from being false or misleading in light of the 
circumstances in which it was made.  

Dated at Vancouver, British Columbia this 17th day of August, 2016. 

 
 
/s/ Michael Harcourt 
______________________________________ 
MICHAEL HARCOURT 
Chairman & Director 

 

 
/s/ Darcy Bomford 
______________________________________ 
DARCY BOMFORD 
Chief Executive Officer, President & Director 

 

 
/s/ Kevin Bottomley 
______________________________________ 
KEVIN BOTTOMLEY 
Director 

 

 
/s/ Christopher Spooner 
______________________________________ 
CHRISTOPHER SPOONER 
Director 

 

 

 
 


